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Median price jumps 12 percent in December and lifts 2011 over 2010
(January 16, 2012 – Orlando, FL) A median price spike in December was enough to nudge the 2011 cumulative
year-end median 1.29 percent above that of 2010 and end the year in the black. The cumulative year-end median
in 2011 was $109,900; the cumulative year-end median price in 2010 was $108,500.
Editor’s Note: Additional year-end statistics are included at the end of this release.
The median price of homes sold in Orlando during December 2011 ($118,000) was 12.38 percent higher than the
median price in December 2010 ($105,000). During 2011, Orlando’s median price climbed 24.34 percent from a
low of $94,900 in January to a high of $118,000 in December.
The median price of “normal” sales that closed in December 2011 was $159,900 (representing a decrease of 0.06
percent compared to December 2010). The median price for short sales in December 2011 was $105,000 (an
increase of 10.53 percent compared to December 2010), and the median price for bank-owned sales in
December was $80,000 (an increase of 6.67 percent compared to December 2010).
Members of the Orlando Regional REALTOR® Association participated in 13.86 percent less home sales in
December of this year than in December of 2010: 2,125 and 2,467, respectively. At year’s end, the number of
sales for all of 2011 (27,703) was 3.48 less than in all of 2010 (28,701).
“I am pleased to see a year-end sales tally that is very similar to 2010, which offered the homebuyer tax credit
incentives to stimulate sales,” says ORRA Chairman Stephen Baker, RE/MAX Central Realty. “Buyers are taking
note of Orlando’s historic affordability conditions, consistent increases in prices, and dramatically declining
inventory and taking action. In addition, I expect to see even more sales activity once the problem of contract
failures – estimated by the National Association of REALTORS® to be as much as 33 percent nationwide – is
resolved by an easing of unnecessarily restrictive lending standards.”
In month-over-month comparisons, sales of foreclosed homes
declined 56.29 percent in December 2011 compared to
December 2010. Short sales and “normal” sales both increased
(by 24.41 percent and 14.15 percent, respectively) in December
2011 compared to December 2010.
Normal sales (871) accounted for 40.99 percent of all
transactions in December 2011, while short sales (785)
accounted for 36.94 percent and bank-owned sales (469) made
up the remaining 22.07.
The Orlando average interest has dropped to a new low once
again. Buyers who purchased an Orlando area home in
December paid an average interest rate of 3.99 percent, which is the lowest since the Orlando Regional
REALTOR® Association began tracking the statistic in January of 1995.
Homes of all types spent an average of 103 days on the market before coming under contract in December 2011,
and the average home sold for 92.40 percent of its listing price. In December 2010 those numbers were 97 days
and 94.45 percent, respectively.

Pendings
Pending sales – those under contract and awaiting closing – are currently at 8,095. The number of pending sales
in December 2011 is 9.14 percent lower than it was in November 2011 (8,909) and 3.2 percent lower than it was
December 2010 (8,363).
Short sales — which take much longer to process from contract to close — made up 75.26 percent of pending
sales in December 2011. “Normal” properties accounted for 12.87 percent of pendings, while bank-owned
properties accounted for 11.87 percent. In December 2010, short sales were 64 percent of all pendings while
normal properties were 14 percent and bank-owned properties were 23 percent of the total.
Inventory
Current overall inventory is down 35.09 percent compared to December 2010, and down 3.99 percent compared
to November 2011. Single-family home inventory is down 34.50 compared to December 2010, while current
condo inventory is down 32.14 percent compared to December 2010.
At the current pace of sales, there is a 4.58-month supply of homes in Orlando’s inventory (down from a 5.00month supply in November 2011 and down from a 6.08-month supply in December 2010).
Affordability
The Orlando affordability index decreased three percentage points in December, to 250.44 percent, as a result of
the increase in median price. (An affordability index of 99 percent means that buyers earning the state-reported
median income are 1 percent short of the income necessary to purchase a median-priced home. Conversely, an
affordability index that is over 100 means that median-income earners make more than is necessary to qualify for
a median-priced home.)
Buyers who earn the reported median income of $54,131 can qualify to purchase one of 5,703 homes in Orange
and Seminole counties currently listed in the local multiple listing service for $295,519 or less.
First-time homebuyer affordability in December decreased to 178.09 percent from last month’s 180.21 percent.
First-time buyers who earn the reported median income of $36,809 can qualify to purchase one of the 4,223
homes in Orange and Seminole counties currently listed in the local multiple listing service for $178,625 or less.
Condos and Town Homes/Duplexes/Villas
The sales of condos in the Orlando area (338) decreased by 35.62 percent in December when compared to
December of 2010 (525).
The most (129) condos in a single price category that changed hands in December were yet again in the $1 $50,000 price range and account for 38.17 percent of all condo sales. While low-price condos still dominate
closings, the number of sold units in this price category have steadily declined from a high of 288 in January.
Orlando homebuyers purchased 211 duplexes, town homes, and villas in December 2011, which a 9.44 percent
decrease compared to December 2010. Most (39) fell within the $100,000 - $120,000 price range.
MSA Numbers
Sales of existing homes within the entire Orlando MSA (Lake, Orange, Osceola, and Seminole counties) in
December were down by 10.30 percent when compared to December of 2010. Throughout the MSA, 2,717
homes were sold in December 2011 compared with 3,029 in December 2010. For all of 2011, sales in the MSA
are down 1.34 percent.
Each individual county’s monthly sales comparisons are as follows:

Lake: 4.63 percent above December 2010 (384 homes sold in December 2011 compared to 367 in December
2010);
Orange: 14.96 percent below December 2010 (1,359 homes sold in December 2011 compared to 1,598 in
December 2010);
Osceola: 12.87 percent below December 2010 (467 homes sold in December 2011 compared to 536 in
December 2010); and
Seminole: 3.98 percent below December 2010 (507 sold in December 2011 compared to 528 in December
2010).
2011 Year-end Recap





Overall sales in 2011 were down by 3.48 percent over 2010. A total of 27,703 homes were sold in 2011
compared to 28,701 the previous year.
Sales of normal homes in 2011 increased 12.15 percent over 2010. Short sales increased by 20.93
percent while bank-owned sales declined by 27.35 percent.
The 2011 year-end year-to-date median price increased 1.29 percent to $109,900 compared 2010’s
$108,500.
By year’s end in 2011, 34,670 homes were sold in the Orlando MSA while 35,140 homes had been sold
by year’s end in 2010 (for a 1.34 percent decrease).

Each county’s 2011 year-end sales comparisons are as follows:





Lake: 3.26 percent above 2010 (4,343 homes sold in 2011 compared to 4,206 in 2010);
Orange: 4.92 percent below 2010 (17,965 homes sold in 2011 compared to 18,894 in 2010);
Osceola: 1.03 percent above 2010 (6,401 homes sold in 2011 compared to 6,336 in 2010); and
Seminole: 4.51 percent above 2010 (5,961 sold in 2011 compared to 5,704 in 2010).

For detailed statistical reports, please visit www.orlrealtor.com and click on “Housing Statistics” on the top menu
bar. This representation is based in whole or in part on data supplied by the Orlando Regional REALTOR®
Association and the My Florida Regional Multiple Listing Service. Neither the association nor MFRMLS
guarantees or is in any way responsible for its accuracy. Data maintained by the association or MFRMLS may not
reflect all real estate activity in the market. Due to late closings, an adjustment is necessary to record those
closings posted after our reporting date.
ORRA REALTOR® sales, referred to as the core market, represent all sales by members of the Orlando Regional
REALTOR® Association, not necessarily those sales strictly in Orange and Seminole counties. Note that statistics
released each month may be revised in the future as new data is received.
Orlando MSA numbers reflect sales of homes located in Orange, Seminole, Osceola, and Lake counties by
members of any REALTOR® association, not just members of ORRA.
-30-

