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A contingent liability is a potential liability...it depends on a future 
event occurring or not occurring. Bankers must fully vet the adverse 

consequences of contingent liabilities to the financial condition of a 

borrower/guarantor/owner because of the risks of a potential problem 

loan and/or diminished support for a borrowing business or real estate 

project/property. 

 

This webinar will begin with a review of the various types of 

contingent liabilities and why they are important. We will then look at 

three “lines of defense” for determining and assessing contingent 

liabilities: 

 

• Full disclosure - including simple things like personal financial 
statement formats and other financial documents that contain clues to 

other contingent liabilities 

• Developing a secondary or realistic liability which can emerge in 

the short term - going beyond the face amount of the guarantee (or 

other item), including: 

• Understanding the full guarantee structure (guarantee percentage vs. 

ownership percentage) 

• Underlying cash flow and debt service coverage (DSC) of company or 

project/property as indicator of potential payment default, then any 

related collateral and/or reserves 

• Understanding all related parties and the business balance sheet 

items among the parties 
• Various current receivables 

• Long-term or due from owners and how they arise 

• Other amounts due to owners (liabilities) and various levels or types 

of subordinated debt or liabilities 

 

Speaker 

Richard Hamm has been training bankers for more than 24 years, 

specializing in all phases of commercial lending and credit, including 

portfolio and risk management, commercial real estate and appraisals 

and selling and negotiating skills. He has also been involved in director 

training, loan policy formation, bank formation and strategic planning. 
He owns/operates Advantage Consulting &Training after a 22-year 

banking career including senior positions in lending and credit. 

 

Audience 

Commercial and business lenders, community bank lenders, private 

bankers, credit analysts and portfolio managers, credit officers, loan 

review specialists and others involved in the consumer and 

commercial lending process. 

 

About Webinars 
A webinar is an online seminar featuring audio, PowerPoint and 
other interactive features. The program may be viewed on most 

devices (computer, tablet, smart phone). No special hardware is 

needed; however, speakers or headphones are required. Each 

Live Webinar registration provides one connection to the 

webinar, materials and access to the On-Demand Webinar for 30 

days. You may have unlimited listeners on your connection. You 

will receive login instructions and materials prior to the seminar. 

If you do not receive confirmation upon registering, email 
support@conferenceedge.com. 

An On-Demand Webinar is a webinar that has been recorded 

and can be viewed at your convenience (24/7). Anyone at your 

branch may access the program online using the login. With an 

On-Demand Webinar, you have 6 months unlimited access to the 

program from the date of purchase (access to the live webinar is 

not included). 

 

Add events@confedge.com as a safe sender on your email or 

have your IT Administrator add mail.confedge.com to the SPF 

records or to your email system whitelist to ensure that you 

receive emails from the registration system. 
Transmission, retransmission or republishing of the audio 

portion of the seminar is prohibited. Your registration entitles 

you to 1 connection at 1 location with permission to copy 

materials for participants. Complete one registration per 

location. 
 

Please check all appropriate boxes:                     SW2-1177 

Webinar/materials (live webinar)  $275 mem     $550 nonmem 
On-Demand Webinar/materials*  $295 mem     $590 nonmem 
*Includes online access to a copy of the webinar for 6 months from purchase 
date 

 

We cannot guarantee registration for incomplete and/or illegible registration 
forms received. Please complete the form and type or write carefully.  
 

_____________________________________________________ 
Name      Title 
 

_____________________________________________________ 
Bank/Company 
 

_____________________________________________________ 
Mailing Address 
 

_____________________________________________________ 
City/State/Zip 
 

_____________________________________________________ 
Phone/Fax 
 

_____________________________________________________ 
E-mail 
 

Three Ways to Register (Payment required to complete registration):  

Online:http://bankers.confedge.com/ap/widget/events.cfm?widgetKey=29lQuI25oLhxi0vOZwq8&grp=

WY (up to the day of event)  

Mail: Mail: completed form with check payable to ConferenceEdge  
1516 Xavier St., Ste 500, Denver, CO 80204 
(Mail 10 days prior to event) 

Phone: Call ConferenceEdge at (877) 988-7526 (credit card payments only) 

Earlier registration allows time to test your computer for an optimal experience. 
 

Support: (for faster service please submit via email or online):  
Registration Questions: Email: support@conferenceedge.com, Phone:  (877)988-7526; 
Broadcast Questions: Phone: 281-500-4065 x 1, Online: http://support.omnovia.com; 
Seminar Content Questions: Contact TBA at (512)472-8388 or email 
sharon@texasbankers.com. 
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